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What’s A Sub To Do?

To avoid this situation, subs should be proactive entering when 

entering into contracts to negotiate clear and fair terms. Here 

are five ways to do that. 

1. Define scope and the process upfront

Defining the construction project scope clearly and in detail in 

the design documents can minimize change order disputes. 

All entities should agree on a realistic and equitable change 

order process before signing the contract. Often times, many 

large general contractors, owners, and developers push for 

one-sided contracts that limit their liability regarding payment 

for changes, which is why subcontractors should negotiate 

contract provisions that are equitable and clear.

Subcontractors should also include a provision that 

provides an alternative procedure that permits secondary 

authorization should the need for a time-sensitive change 

order arise. Including this type of provision will help ensure 

the subcontractor’s payment and minimize the potential for 

excessive costs for other parties involved.

2. Don’t Rely On Handshake Agreements  

During a construction project, change orders are commonly 

initiated via verbal approval on the jobsite. While long 

existing relationships may cause subcontractors to put faith in 

handshake agreements, verbal agreements do not always hold 

up in court. 

Instead of relying on good faith, before implementing any 

change, review the contract and familiarize yourself with all 

requirements for change orders, including time constraints, 

format, content, and approval process. This may result in 

pausing the construction project for an hour or two, but a 

slight delay in the short term can dramatically decrease an 

expensive change order dispute at the end of the project.

3. Document Digitally 

Proper documentation is a key part to compliance and ensuring 

project quality. It’s important to maintain a manageable system 

of record keeping that provides easy access and up-to-date 

versions of construction documents. Impai  
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